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RED BELL PARTNERS

Who We Are & Where We’re Headed

Established over four decades ago, Red Bell Partners is a family run company 
that focuses on the investment, development, and management of well-
positioned real estate. We are opportunistic with a lean structure allowing 
for agile and swift decision making. Over the years we have established a 
reputation for integrity, honesty, and knowledge that continues to benefit our 
associates, financial stakeholders, and our local communities. 

With a history of developing and/or managing over half a million sq. ft. of 
commercial real estate across the Country, Red Bell Partners demonstrates a 
proven track record behind successful real estate investments development 
and management. 

Our growth is attributed to our ability to align ourselves with strategic partners 
who, as a team, are able to work efficiently towards  business objectives. 
Each one of our partners shares the fundamental principals of integrity and 
honest business practices we exercise every day. 

For the last four decades Red Bell has developed, acquired, and 
managed Commercial Real Estate assets with the objective of 
creating value for our partners. We invest for short term income 
as well as long term wealth growth, while consistently standing 
behind our principals. 

1979 - 1991

• Office opened in Redmond, WA

• Development begins on several industrial 
buildings and residential communities across 
Redmond, WA

1994 -1995

• Development expansion into retail & office with 
several downtown Redmond developments

1996 - 2000

• Continued expansion of industrial development 
throughout the Eastside of Seattle

2001 - 2005

• Expansion into Phoenix, AZ with the 
development of a small retail and industrial 
portfolio

2015 - 2017

• Expansion into Orlando, FL with the 
redevelopment/repositioning of several retail 
and industrial buildings 

2018

• Began Medical Marijuana portfolio following 
the legalization in the State of FL

• Started bringing in outside capital from investors

2019

• Development begins on several medical office 
and specialty use buildings in Central Florida
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Services

 Syndication

Red Bell Partners prides its track record 

in bringing superior returns to investors. 

We prides ourselves on our proven 

entrepreneurial and strategic approach 

to  investment sourcing and execution. We 

approach each one of our investments 

with a concise strategy to optimize 

returns for our investors. Value is created 

through precision of identifying unseen 

opportunities, performing detailed due 

diligence, and execution. Red Bell’s 

flexibility allows it to realize returns through 

incremental efficiencies, repositioning 

of assets,  preferable capital stacks, or 

simple cost containment practices. This 

approach has allowed us to successfully 

implement initiatives to maximize return 

and positioning, thereby increasing the 

bottom line and the inherent capital 

value of each investment.

 Development

The company pursues development 

opportunities on a project by project 

basis. Red Bell works directly with tenants 

on a build to suite basis as well as 

opportunistically on multi tenant buildings 

with partial pre-leasing complete. 

Historically we’ve focused on retail and 

industrial ground up projects but have 

recently expanded to work with clients on 

education and medical uses as well.

 Management

Red Bell Partners has extensive experience 

managing real property from the minute 

details up to  portfolio level decisions. 

We work diligently to maintain strong 

efficiencies through the execution of long 

term plans. Proficiency in operations is 

paramount in the ongoing management 

of assets through the hold period into 

disposition. 

We realize each property has unique 

objectives; we cater our structure and 

long term plan to these objectives in 

order maximize values. Our clients enjoy 

piece-of-mind that we are constantly 

looking two steps ahead so that no one 

is caught off guard or unprepared. We 

have an organized approach that we 

exercise every day.
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The Competitive Advantage

Red Bell has the ability to bring a sophisticated level of market research, structuring and execution to a 
transaction in an expedited timeline. We embrace an agile and entrepreneurial approach to all investments and 
developments allowing us to uncover opportunities that many may overlook.

The company has distinguished itself from the competition by its superior in-depth in the underwriting process providing the ability to 
locate unique opportunities that will excel in the ever dynamic economy. Working closely with our partners we take a proactive approach 
to every aspect of the investment cycle, allowing us to generate superior risk-adjusted returns throughout the acquisition, development/
reposition, hold, and disposition cycle.
 
These fundamentals allow us to continue to identify, invest in and develop assets in high-barrier to entry markets that include office, 
medical office, retail, and industrial buildings with a competitive and sustainable business model.



Nick Jones has been involved in commercial real estate management, investment, development and 
brokerage for over 15 years. Each industry roll has added perspective, introducing various angles and 
strategies to evaluate each opportunity Red Bell Partners pursues. During his career he has brokered over 
$125MM worth of real estate transactions, managed several hundred thousand square feet of industrial, 
retail, office, and medical office, and developed/redeveloped/repositioned over 80,000 sq. ft. of retail, 
industrial and special purpose properties.  

Nick graduated summa cum laude from the University of Central Florida while concurrently participating 
on the World Circuit as a Professional Wakeboarder. He is an active member of ULI, ICSC and NAIOP. 

“I’ve worked with Nick Jones for nearly five years on a number of real estate projects in the downtown Orlando corridor and surrounding areas. Nick 
has really shown creativity and the ability to add value to existing projects by restructuring or repurposing the property to get great quality tenants and 
significantly improve each project in both terms of cash flow and value. Nick is also a pleasure to work with on the banking side. He communicates 
well, is always available to discuss any project in detail, provides me with any and all information in a quick and concise fashion, and really 
understands what is needed to navigate the approval and closing process in today’s banking environment. I thoroughly enjoy working with Nick on 
his projects and certainly hope to continue to do business with him in the future.“ – Chris Van Buskirk, Mainstreet Community Bank 

“Red Bell Partners has proven to be a valuable partner to Fluent as we pursue our Florida expansion. They have shown their ability to efficiently 
underwrite and close on properties that fit our real estate needs while working with us in a fair and transparent demeanor. As we continue to expand 
we plan on maintaining and increasing our relationship with Nick and Red Bell Partners.” – Jovan Ramos, Cansortium Inc.

“Nick at Red Bell Partners has been a great client for the past 4 years. Over the past year, our relationship has grown beyond work. Nick is a gifted 
real estate owner. At such a young age, Nick has grasped a full understanding of purchasing, owning and managing commercial real estate. Every 
property he owns is a winner. I have even invested my own personal income with Nick in a few of his real estate ventures and will continue to do so 
in the future. I look forward to our continued relationship and very happy our paths crossed.” – Derek Heed, Senior Vice President/Managing Director, 
Colliers International.

“Nick with Red Bell Partners, has been a viable partner in securing contacts for commercial building renovations, real estate brokerages, and tenant 
lease expansion. Personally, he’s been an intricate partner for our success in the commercial real estate marketplace.” – Jeffrey Carr, Carr Boy 
Properties, LLC; President/Managing Member

Nicholas Jones
Managing Member 

References

Red Bell Partners | 5



RED BELL PARTNERS

Our Tenant Relationships
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NICK JONES       
Managing Member 
Red Bell Partners
e: Nick@RedBellPartners.com
c: 206.931.0526
www.RedBellPartners.com   


